




































































GIVE, GIVE, GIVE, ASK GREAT 
MARKETING MODEL 

By Dr Deji Folutile

When it comes to life and business, many of us 
believe so much in getting, getting and 
getting. What can you give me is the mantra of 
many people in the world today. We are so 
consumed by getting mentality that things 
have become so complex and difcult!
The truth is that the world is tired of go-
getters. But the world is in great need of go-
givers. The ancient word of Jesus says it is 
more blessed to give than to receive. We have 
to go back to this concept to maximize our 
lives and business. Think of it. When people 
come to you with more and more pressure to 
get from you, how do you feel? Pissed off, I 
guess. The thing is that go-getters are boring 
and pain in the ass.
In the world of today, go-givers are the 
champions. They think all the time about 
contributions. They want to add value to you, 
They want to pamper you, They want to make 
you feel loved and important, They give you 
attention, appreciation, affection and 
acceptance. No wonder, these people have a 
royal road to your pocket. You feel good 
parting with your hard earned money to them. 
You feel the least you can do for them is to 
patronize them. This is an amazing model in 
selling your products and services.
Give, give, give, ask is the winning marketing 
model in today's world. It amazes me that 
many organizations and sales people are yet 
to embrace this model. They keep pushing 
their products and services at you at every 
available opportunity. For example, when you 
open up a social media platform like a 
WhatsApp group, the rst thing the go-getters 
of this world do is to post offers upon offers of 
the products and services they are peddling. 
They don't think of how to add value, They 
don't give a damn about contributing,They just 
want to sell, sell, sell and sell...
Are you there? Try to be different. Offer value, 
Love people, Help your customers,inform your 
customers, Bless your target audience, Give 
attention, Dare to appreciate, Scatter 

affect ion here and there, Pract ice 
acceptance endlessly, This is the strategy of 
the winner they don't lose. They don't fail, 
They don't get frustrated, They don't lack 
winning ideas.
Why?
Because givers never lack!
Dr Joseph Deji-Folutile

See our GIVING CHANNELS BELOW
#josephdejifolutile
worldfarmerscentre.com
farmingadvicedigest.com
worldpetscentre.com
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